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Executive Summary

The UAE offers two leading international financial centres — the Abu Dhabi Global Market (ADGM) and the Dubai

International Financial Centre (DIFC). Both operate under independent legal and regulatory frameworks based on

common law principles and are internationally recognised financial hubs.

Choosing the right jurisdiction depends on multiple factors, including:

• Business activity

• Regulatory requirements

• Target clients

• Cost considerations

• Geographic strategy

• Long-term growth plans

This guide provides a practical comparison to help founders, financial institutions, fintech businesses, fund managers

and international investors evaluate which jurisdiction may be most suitable for their objectives.

ADGM vs DIFC at a Glance

Factor ADGM DIFC

Location Abu Dhabi Dubai

Regulator
Financial Services Regulatory Authority
(FSRA)

Dubai Financial Services Authority (DFSA)

Legal Framework Common Law Common Law

Focus Areas Fintech, Funds, Family Offices, Digital Assets
Banking, Wealth Management, Insurance,
Capital Markets

International Recognition High High

Corporate Structures Strong SPV and Holding Company ecosystem Strong operating business ecosystem

Innovation Focus Particularly strong Strong
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Professional Services
Ecosystem

Growing rapidly Very mature

Access to Dubai Market Indirect Direct

Both jurisdictions are highly respected and provide robust legal and regulatory environments.

Which Jurisdiction Is Better for Fintech Businesses?

ADGM may be attractive for: DIFC may be attractive where:

• Strong innovation ecosystem • Immediate access to Dubai's financial ecosystem

• Regulatory engagement • Established banking relationships

• Digital asset framework • Large concentration of regulated institutions

• Fintech-focused initiatives • Mature professional services networks

• Flexible corporate structuring options

The optimal choice depends on the business model, regulatory requirements and growth strategy.

Which Jurisdiction Is Better for Fund Managers?

ADGM may be attractive for: DIFC may be attractive for:

• Emerging fund managers • Established asset managers

• Family office structures • Institutional fund sponsors

• Investment holding structures • Regional investment platforms

• Alternative investment strategies • International financial institutions

Regulatory scope, capital requirements and operational objectives should be assessed before selecting a jurisdiction.

Family Offices, Holding Structures and SPVs

ADGM has become a popular jurisdiction for family offices, investment holding companies, Special Purpose Vehicles

(SPVs), and private wealth structures. Key considerations include governance requirements, ownership flexibility,

succession planning, and cross-border investment structuring. Businesses should evaluate legal, tax and regulatory

implications before implementation.

Common Mistakes Businesses Make

• Choosing a jurisdiction based solely on setup cost: The lowest initial cost may not align with long-term strategic

goals.

• Selecting a regulator before defining the business model: Regulatory analysis should follow a clear understanding

of planned activities.

• Underestimating compliance requirements: Licensing is only one aspect of operating a regulated business.

• Ignoring future expansion plans: Jurisdiction selection should support future growth and fundraising objectives.

• Failing to obtain specialist regulatory advice: Early legal and regulatory guidance can reduce delays and avoid

costly restructuring.
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How Ansh Legal Can Help

We advise: Our services include:

• Financial institutions • ADGM licensing support

• Fintech companies • DIFC regulatory advisory

• Fund managers • FSRA and DFSA regulatory guidance

• Family offices • Corporate structuring

• International businesses • Cross-border India-UAE advisory

• Compliance and governance support

Speak to Our Team

If you are considering ADGM or DIFC and would like guidance tailored to your business model, our team would be

pleased to assist.

Website: anshlegal.com     Email: info@anshlegal.com
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